


our mission

Our lifelong ambition is to help people live meagfirly. We realize that
one of the best ways for us to accomplish that ol become financial
advisors who also focus on portfolio management.
We help our clients reach their objectives by dreatustomized
investment strategies and by maintaining the dis@pour clients need to

help guide their portfolios through the most chafjeng markets.



our vision

You are distinctly different from the next invest@ur relationship will be
a life-planning partnership; one that responds, ahénges as the events
in your life change.
With the proper perspective and management, wesiemvinelping you
instill values and leave a legacy for the peopl®watter most. To help
you realize that vision for your future, we appiy portfolio management
approach to guide you through the stages of wedailtbwing, preserving

and transferring. It's our commitment to your ftgu



meet the professionals

| — r: George Salter, James E. Salter

George Salter, CFP®
Financial Planning Specialist
Guided Portfolio Manager

George’s education began at Dominican University
of California ("DUC”) in San Rafael. Attending
the school on a soccer scholarship, George began
his studies with a B.A. in Political Science. Heg
stayed at Dominican to study business, graduating
at the top of his class with an MBA in Internatibna
Finance and Sustainable Development. Realizin
how often legal issues arise in the business worl
George continued his education at the Universit
of San Diego, School of Law. He earned his J.D. i
December of 2001.
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These graduate studies laid the foundation for the
global investment program that George runs today.
Whether working for a gold mine in Ghana,
traveling extensively through Spain and Brazil, of
studying wine making in the Rhinegau region of
Germany, George was constantly aware of the
interconnected global economy. Thes

experiences, combined with advanced research pn
behavioral finance during law school, have give

George a unique perspective on financial planning
and wealth migration.

George has been a financial advisor since February
2002. Over the years, he has assisted his clients —
and his colleagues’ clients — to create and
implement complex estate and business succession
plans. He is a CERTIFIED FINANCIAL
PLANNER™ or CFP® and completed his studies
through The American College.

Today George helps successful individuals,
corporate executives and business owners grow,
protect and then transfer their assets. He employs
five key principles in creating portfolios: divéys
across asset classes, blend growth and value,
internationalize the portfolio, rebalance and max-
imize after tax returns.

Outside the office, George’s hobbies include
running, mountain biking, and, especially, playing
soccer. He and his wife, Nicole Davidson, recently
celebrated their Bwedding anniversary in Belize.
They enjoy traveling, international cuisine, and
hiking.



James E. Salter
Financial Advisor
Financial Planning Associate

James joined Smith Barney in 2007. Prior t(
becoming a Financial Advisor, he spent 7 yean
developing Web Based Businesses and working
a Wealth Manager in Berkeley. James focuses (
international investments, profiling clients,
working with his brother George to implement
comprehensive financial plans, and ongoing clier
support.

James graduated Summa Cum Laude frol
Dominican University of California with a
Bachelor of Arts in Business Administration:

Concentration in Global Strategic Management.

While attending DUC, James played on the Men’
basketball team in the California Pacific
Conference.
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Originally from San Diego, James has lived in the
Bay Area for the past ten years. He enjoys
listening to cultural music, playing guitar, reaglin
snowboarding, cycling, trail running, scuba diving,
golf, and photography.

He is a passionate traveler, and has been to
Canada, Mexico, Guatemala, Nicaragua, Costa
Rica, Panama, Cuba, Jamaica, Bahamas,
British/U.S. Virgin Islands, Dominica, Barbados,

Curacao, Peru, Bolivia, Chile, Argentina, Uruguay,

Paraguay, Brazil, Fiji, New Zealand, Australia,

Singapore, Malaysia, Thailand, China, India,

Egypt, Croatia, Greece, Italy, Vatican City, Malta,

Austria, Switzerland, Liechtenstein, Slovakia,

Hungary, The Czech Republic, Germany, Holland,
France, Spain, Portugal, Great Britain, Tanzania,
and Kenya.



the way we do business

Every investment fits into a plan. Every client is
unique.

As such, we ensure that our relationship begin
with a comprehensive review of your goals, rish
tolerance and lifestyle. We spend ample tim
listening to you and seeking to uncover hidde
opportunities to expand on your aspirations.

Here is an overview of the process we emplo
with our clients.

Setting Your Financial Objectives

Our investment process begins with helping yo
develop a comprehensive understanding of yoy
present financial resources, liabilities anc
objectives, as well as the risk level with which
you are comfortable. This is accomplished
through the development of your investmen
profile.
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Developing Your Asset Allocation

We believe that asset allocation is one of the most
effective investment techniques investors can
employ. Historical data has shown that the
correct asset allocation policy can provide
diversification of your portfolio, enhance returns,
lower overall portfolio volatility and position you
portfolio to take advantage of developing
investment opportunities. The process centers on
specifying the particular asset classes for your
portfolio as well as the proportion of the porttoli
that each class should comprise. Drawing on
analysis and research of the capital markets
conducted by the Consulting Group, we can assist
in determining an asset mix or efficient portfolio
that is appropriate for your risk and return
objectives.

Selecting an Investment Manager

We access Smith Barney Consulting Group’s
comprehensive process to evaluate a broad array
of investment management firms for the
stewardship of clients’ portfolios. The process is



designed to identify qualified investment
management talent as well as to reconfirn
regularly the qualifications and capabilities of
firms currently managing the Consulting Group’s
clients’ assets. Consulting Group actively
monitors and reevaluates investment managems
firms to ensure that they are adhering to the dtatg
management style and maintaining the qualit
standards for which they were originally selected,

Implementing a Index Portfolio

Given the increased growth of Exchange Trade
Funds (ETFs) over the last few years we hay
found that an actively managed index portfolio i
an excellent way to give clients exposure tq

unique areas of the world and narrow asse

classes. Other potential benefits include tax
efficiency, trading flexibility, low expense ratios
and continuous pricing. Our research division

are important complements as we weave thes$

new investments into client portfolios.
Ongoing Review

The final step of our process is a comprehensiy
Quarterly Review encompassing your investmer
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objectives, your portfolio’s performance and the
manager’s progress toward meeting your goals.

More often it is the product of hard work and
effective planning. However, maintaining a
prudent investment process requires discipline and
diligence.

Principles of Professionalism
Here’s our commitment to you. We:
Put you and your interests first

Seek to understand you, your personal
financial needs, goals and values

Help you fully comprehend your
investment choices so that you make well-
informed decisions based on what’s right
for your situation

Ensure that your concerns are our top
priority

Are available to spend time with you to
discuss your portfolio and any financial
matter that may affect you



wealth management resources

The breadth of services Smith Barney offers is aungad by the extensive

capabilities of professionals in both our regiomad national offices. Oftentimes,

we enlist the expertise of the following key irttlinals when crafting your tailored

wealth management strategies.

Private Wealth Management
Client Benefit
worth (UHNW) private client market segment by,

To service the ultra-high-net-

adopting a product-neutral approach to deliver the

breath and depth of Citigroup capabilities. This

Private Client Lending Group

Client Benefit Borrowing decisions require the
same level of attention that you give to your
investment decisions, since both can greatly

impact your overall financial plan. We can help

means that you have access to some of the highest you pinpoint your needs and identify whether

levels of skill designed to provide effective,

comprehensive financial strategies.

your debt is optimally structured.



Citigroup Capital Strategies
Client Benefit By focusing singularly on
servicing the needs of business owner clients, our
specialist helps you with lending to raise capital
or restructure your business, retirement plannin

for you and your employees, and personal wealth

management. In addition, our specialist brings
added resources through Citigroup Capital
Strategies, which specializes in developing

liquidity strategies for private, middle-market
businesses, including mergers, acquisitions, sales

and partial sales and divestitures.



wealth management Is
not just about finances

It's about your trusted advisor understanding yoelationship to finances,

knowing what you would like to accomplish with yatftuence and helping you to

manage all the complex issues raised by substamg@alth.

We can simplify those complications by helping
you to improve the overall risk and reward
characteristics of your portfolio through
diversification and customized investment
strategies. Whether it's reducing capital gains g
income taxes, handling unique assets or othg
factors that influence your situation, Smith
Barney’s vast experience gives us the perspecti
and insight to help you find the best opportunitie
to achieve your desires for yourself and, espsgiall
for your family.

For many of our clients, their family comes beforg
everything else. So providing for current and fatur
generations requires a thoughtful, yet practica
approach. Smith Barney has dedicated wealtl
planning specialists who can provide you with thé
tax advantaged strategies to help you prote
income as well as preserve and transfer wealt
Our specialists will work continuously as a tean

with your existing financial advisors, accountants

and attorneys to help fulfill your multifaceted
goals.
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What's more, family-owned companies need even
more highly emphasized planning because they
integrate family issues with the complexities of
running a business. There are succession planning
issues, business continuation matters and
sophisticated insurance structures to consider. No
matter what the size of the organization, or how
complex its needs, Smith Barney can provide the
kind of thinking and resources to tailor an optiona
strategy for you.

Beyond family and business, the accumulation of
wealth quite often creates a desire to share it, to
give back, often through contributions of time and
resources to schools and organizations, or by
establishing a foundation. More individuals are
taking an active role in developing and sponsoring
philanthropic initiatives. Philanthropy is an
investment strategy that could be a part of your
total financial plan, as well. We understand that
wealth management is not just about the resources.
Its about how we use those resources-with
creativity, innovation and flexibility. The simple
truth is you have a lot more to manage than just
your wealth.
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planning for life

Essential Wealth Planning for Clients of Distinctiom

With significant wealth come significant opportigst And while it may sound like

a simple equation, at Smith Barney, we’ve long wtded that for many of our

affluent clients, managing wealth and the oppotigsiit creates is intricate.

Smith Barney has developed widespread
capabilities to address the fundamentals of wealth
planning and the many complex issues raised by
significant wealth, including preservation of asset
liquidity concerns and risk management, charitable
and philanthropic pursuits, strategies for retiratne
and education funding, and wealth transferenge
and estate planning.

Smith Barney’s team of dedicated professionals,
from trust and estate attorneys to specialists iIn
financial planning, and insurance services, wil
work side by side with your personal advisors t0
develop an integrated financial plan tailored to
your unigue circumstances. We want to introduce
you to this team, as well as serve as your liaisgn
throughout this comprehensive planning process.

Where Planning Meets Life

-

Professionals at regional Smith Barney Wealt
Planning centers begin the planning process hy
developing an in-depth client profile. You'll
provide information primarily though the Persona
Wealth Audit Questionnaire, which allows Smith
Barney’s team of planning analysts and attorneys
to examine cash flow, net worth data and an
existing planning structures you may have. They’'l
look at your entire personal balance sheet, ask
about your personal values, review objectives and
then consider both tax and nontax plannin
implications.
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Once Smith Barney planning professionals have
analyzed your information, they will draw on

Smith Barney’s specialized areas of wealth
planning expertise to design a plan and illustrate
specific strategies. Depending on your objectives,
these recommendations may range from simple
gifting techniques to business succession stragegie
to complex trust arrangements. And they will be
flexible enough to change as your needs dictate.

Creating Your Wealth Plan at Smith Barney

Throughout your lifetime, you'll plan for many
critical personal and professional milestones.
Helping you meet those challenges and educating
you on making appropriate choices are what Smith
Barney wealth planning professionals do best.

Citigroup Inc., its affiliates, and its employee® a
not in the business of providing tax or legal aévic
These materials and any tax-related statements are
not intended or written to be used, and cannot be
used or relied upon, by any such taxpayer for the
purpose of avoiding tax penalties. Tax-related
statements, if any, ma have been written in
connection with the “promotion or marketing’ of
the transaction(s) or matter(s) addressed by these
materials, to the extent allowed by applicable law.
Any such taxpayer should seek advice based on the
taxpayer's particular circumstances from an
independent tax advisor.
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the Smith Barney advantage

Smith Barney is the private wealth managementafrtitigroup. Itis a
leading provider of comprehensive financial plampand advisory services to
high-net-worth investors, institutions, corporatgand private businesses,

governments and foundations.

With more than 13,000 financial advisors in som@ 6flices, Smith Barney
offers a full suite of investment services, inalgdasset allocation, private
investments and lending services, hedge funds,aras$iportfolio management,
as well as retirement, education and estate plagnif division of Citigroup
Global Markets Inc. (Member SPIC), the firm curidgrtas more than 9 million
client accounts, representing nearly $1.4 trillimnclient assets. Additional

information may be found at: www.smithbarney.com.

Citigroup (NYSE:C), the leading global financiahgees company, has about
200 million customer accounts and does businessoire than 100 countries,
providing consumers, corporations, governmentsiastitutions with a broad
range of financial products and services, includaapsumer banking and
credit, corporate and investment banking, insuraseeurities brokerage and
asset management. Major brand names under Citgroclude the following:

Citibank, CitiFinancial, Primerica, Smith Barney @gBanamex.

Additional information may be found at: www.citiggpcom.
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George Salter, CFP® and James E. Salter
Smith Barney Walnut Creek
2175 North California Blvd., Suite 500
Walnut Creek, CA 94596
phone (925) 934-0400 (800)826-9950
fax (925) 256-9154
email george.salter@smithbarney.com
james.salter@smithbarney.com

website www.fa.smithbarney.com/salter

Unless you are otherwise advised in writing, SniBrney is

acting as a broker-dealer and not as an investawmgor.

© 2007 Citigroup Global Markets Inc. Member SIP8€mith
Barney is a division and service mark of Citigrdsiobal
Markets Inc. and its affiliates and is used andsteged
throughout the world. Citi with the arc design isademark and
service mark of Citigroup Inc. or its affiliatescars used and

registered throughout the world.




